CASE STUDY

Speed and Innovation: A Telecom
Leader’s Competitive Edge
About the Telecom Company
A leading telecommunications and technology company in Asia Pacific,
with a longstanding international business with operations in almost two
dozen countries, providing services to thousands of business, carrier, and
government customers.
Streamlining the M&A Process: Key to Business Growth
As a large international business, this telecom leader relies on continuous
innovation in the M&A process to optimise its business growth.
“Our team is involved in the entire M&A lifecycle – from ideation and strategy
creation, through assessment, valuation and negotiation, to post-acquisition
integration or, in the case of divestments, separation,” notes the company’s
head of M&A.
A Simple and Efficient Solution to a Complex Challenge
The M&A team needed a virtual data room (VDR) that is easy to use, but
more importantly a platform that can track all activity in the VDR including
access to and use of documentation, watermark documents easily, and
manage sensitive data securely.
“M&A transactions are busy and complex. In order for our team to complete
tasks on time, we searched for a data room that would enable us to easily
share information with external parties in a very quick yet efficient and
traceable way,” explains its M&A head.

The company selected Merrill DatasiteOne to power its M&A
processes and increase efficiency, saying, “We found the DatasiteOne
platform to be very secure and fast. Coupled with constant innovation,
it is a great product for us to use. We really like the streamlined data
room set up, given that it is so easy to upload files and share them
securely, as well as the ability to watermark documents. It has saved
our team a significant amount of time.”
With advanced watermarking, users could specify opacity and role
name in the watermark configuration, decreasing the chances of
inappropriate sharing of confidential deal documents, which can
jeopardize a deal.

“M&A transactions are busy and
complex. In order for our team
to complete tasks on time, we
searched for a data room that
would enable us to easily share
information with external parties
in a very quick yet efficient and
traceable way.”

Head of M&A, Major Asia Pacific
Telecom Company

“We have used the Merrill platform on a number of transactions.
The Merrill team is fantastic to deal with and very responsive to our
concerns and requests. We would happily work with them again for
our data room needs,” adds the company’s head of M&A.

DatasiteOne powers secure, intelligent due diligence, asset
marketing and enterprise collaboration for thousands of deals
globally. DatasiteOne enables dealmakers to achieve new levels
of performance.
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